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 Steven Alessio, President, Sweet 
Construction and President of 
the Building Contractors As-
sociation (BCA) summarized 
the job closeout process and 
stressed the importance of the 
collaborative relationship be-
tween GC/CM and subcontrac-
tor as the key to ensuring timely 
job closeouts where everyone 
is paid. “If one subcontractor 
holds up a project closeout, 
no one gets paid,” said Alessio.

The forum also clarified how 
administrative, procedural and 
contractual changes can make 
the difference between getting 
paid in 30 days and not getting 
paid, explained Ron Berger, 
STA’s Executive Director.  Ac-
cording to Berger, “Subcontrac-
tors must negotiate and receive 
a written change order before 
proceeding with the work.  To 
do otherwise,” said Berger, 
“simply ensures nonpayment.  
Subcontractors need to put 
this simple rule into practice.”

STA
gets a
new look

See page 7

payment process subcontractors 
were receiving.  These included: 
lower margins based on histori-
cal practices, 10% retainage that 
cuts away at cashflow and with-
holds profits until the end of the 
job and release of retainage, job 
schedules that are completed 
before payment schedules are 
started, high interest rates on 
credit lines and ‘price and pro-
ceed’ change orders that usually 
do not return monies expended.

Manage Your Risk
Pat DiFilippo, Executive Vice 
President of Turner Construc-
tion, provided an extensive  over-
view of the ‘payment process’ 
identifying barriers to payment 
and suggesting best practices to 
ensure prompt payment.

Cary Coltun, Senior Vice Presi-
dent, Bovis Lend Lease, reviewed 
the change order process and 
detailed the importance of 
providing a price as opposed 
to time and material tickets for 
a change. Coltun also stressed 
the importance of timely sub-
missions of accurate and com-
plete change order proposals.

Over 170 subcontractors and gen-
eral contractors participated in a 
unique “Best Practices Forum” 
on Wednesday evening, March 
21st at Terrace on the Park to en-
gage in an interactive conversa-
tion on how to improve cash flow 
and increase prompt payment.

“We’ve organized some of the in-
dustries’ top companies — con-
struction managers, subcontrac-
tors, attorneys and accountants 
— to examine the challenges slow 
payments have created in our 
industry,” said Robert Samela, Vice 
President of the STA and the 
forum moderator.

The program included a 90 min-
ute active interactive interchange 
among 12 industry experts who 
examined the payment process 
from bidding the job and signing 
contracts to project close-outs.  
Michael Checchi, President, 
OMC, Inc. and President of the 
New York City Chapter of Sheet 
Metal & Air Conditioning Con-
tractors Association (SMACNA), 
highlighted the challenges facing 
subcontractors.  He identified sev-
eral areas in the payment process 
that further exacerbated the slow 
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You Can Get Paid on Time
Industry Experts Show How to Manage Cash Flow and Improve Payments
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Watch For Our April Issue
What you need to know to 
get paid on time.



President’s Message: Changes in the Wind?

Slow payment, it is every subcontractor’s nightmare.

Even though we have broad shoulders, it can bring us to our knees and sometimes even knock us out. 
For good!

When the non-construction business world looks at the subcontractor’s contract, it no longer needs to 
go to the comedy club; it’s had all the laughs it can take.

They see that we put up payment and performance bonds to insure our prompt completion of a
project and guarantee that we pay our suppliers in a timely manner.

We put in a requisition and then have to negotiate what percentage we will get paid. We then get paid 
90 or 95% of the agreed amount allowing the difference to be held as “retainage” which predates pay-
ment and performance bonds and should no longer exist. Then if we are lucky, we will get paid in 60 
days, or more if we failed to dot an “i” or  cross a “t” in our paperwork.

Try going into another business establishment and ask for those terms. If you do go in and ask, I cau-
tion you that your dry cleaner will not be able to remove the footprints from the seat of your pants.

On the bright side, relief may be on the way. It appears that the responsible general contractors and 
construction managers have finally heard our cries for help and are willing to do something about it.

I suggest you hear it for yourself next Wednesday at our General Membership meeting.

Your President,
Fred Levinson

What’s Happening
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SLOW PAY
 
Members of the BPI Slow 
Pay Committee met and had 
breakfast with members of 
CAGNY and BCA at the CIP 
conferemce on February 26, 
2007.  The breakfast meeting 
went so well that an agreement 
was made to hold a forum on 
March 21, 2007 to discuss the 
problems facing our members 
because of slow pay. The panel 
will include GC’s, CM’s, SUB’s, 
attorneys and accountants. It 
is hope that this forum will 
lead to the solutions needed to 
solve these problems.

PUBLIC AGENCIES COMMITTEE

The Public Agencies Commit-
tee met with the NYC Transit 
to discuss the following:

• Lost Time due to NYCT
   provided services, such as

   flagging, late starts and early
   finishing times other than
   those scheduled, lack
   of sufficient flagman to per-
   form the necessary task and
   access and protection.
• Close-out/Inspection
   Procedures.
• As-Built Drawings and
   O&M manuals.
• Change Orders.
• User groups should be aware
   of the specification and
   drawings so that “wish list”
   items do not show up on
   punch lists.
• Update specifications to 
   include acceptable
   installation methods.
 

In response, the NYCT stated 
that they recognize that the 
construction market in New 
York City is extremely strong, 
and consequently they need to 
be proactive and implement 

new strategies to continue 
to attract the best talent the 
industry has to offer.
 
To this end, the contractors 
can expect from the NYCT the 
following:

• Testing and acceptance
   procedures will follow
   industry standards and
   guidelines.
• Areas of “over-compliance”
   in design guidelines/
   standards in internal Project
   Management Procedures
   and Project Management 
   Guidelines are being
   identified.
• Access and Protection 
   (A&P) requirements are
   being reviewed for overhaul.

More aggressive construction 
phasing and closures are being 
explored.
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COMPLETEd OPERATIONS
INSURANCE

The Insurance Committee is 
looking forward to our March 
meeting with the carriers and 
their guests from the private 
and public sectors who are 
users of wrap-up insurance. 
Our goal is to reach an indus-
try–wide agreement.

SCA COMMITTEE 

The SCA Committee has 
arranged a meeting with the 
SCA to discuss the prob-
lems created by how change 
orders are handled and paid. 
The meeting is scheduled for 
March 29, 2007 at 1:00PM at 
the SCA Headquarters.  Watch 
this column next month for 
the results of this meeting.
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 Claims Against SCA Can Legally     
 ‘Expire’ Even Before SCA denies Them

If the tItle of thIs artIcle seems 
strange to you, it should. There 
is a dangerous anomaly in the 
Public Authorities law which 
governs claims against the New 
York City School Construction 
Authority (SCA).

A verified notice of claim against 
the SCA must be presented to its 
board within three months after 
the “accrual” of such claim and 
suit must be commenced within 
one year after the events upon 
which the claim was based.  
These requirements are juris-
dictional and cannot be waived 
by the SCA even if it desired to 
do so.

Under the strict guidelines 
imposed by New York Pub-
lic Authorities Law §1744, a 
contractor must file a claim 
with the Authority irrespective 
of whether there is a dispute 
between the contractor and 
the SCA.  Accrual under §1744 
is based upon when damages 
are ascertainable.  This means 
a claim may have “accrued”, 
even if a proposal has not yet 
been rejected by the SCA.  In 
other words, there need not 
be a dispute for an accrual to 
have occurred and for the three 
months for the filing of a verified 
notice of claim to start running.

Traditionally delay claims  “ac-
crue” upon substantial comple-
tion.  Upon substantial comple-
tion a contractor will be able to 
fully calculate its delay claim and 
determine whether issues like 
concurrent delay or intervening 

actions may affect its claim.
However, when a change order 
pricing proposal is submitted, an 
“accrual” may occur.  The change 
order package is premised on the 
proposition that the contractor 
has fully quantified the claim.  
The danger is that a contractor 
or subcontractor may have only 
three months from the date the 
change order is submitted to 
formally file a verified notice of 
claim with the SCA or lose its 
ability to later pursue the claim 
if a dispute subsequently arises.  
Thus, the claim may be lost even 
if the SCA has not rejected the 
change order at the time the 
three months expires.

A recent decision of NYS’s high-
est court, the Court of Appeals, 
confronted the issue of when 
“accrual” occurs with regards 
to a contractor’s submittal of 
a detailed invoice to the SCA.  
The Court held that “[i]t is well 
settled that a contractor’s claim 
accrues when its damages are 
ascertainable.”  The Court noted 
that although the determination 
of the date on which damages 
are ascertainable may vary based 
on the facts and circumstances 
of each particular case, “it gen-
erally has been recognized that 
damages are ascertainable once 
the work is substantially com-
pleted or a detailed invoice of the 
work performed is submitted.”

The issue arose when a contrac-
tor completed its work at some 
time before December 1993. 
The contractor submitted a 
detailed invoice for work done 
on December 3, 1993.  The con-
tractor served a notice of dis-
pute in June 1994.  The Court 

held that the contractor’s claims 
were ascertainable and accrued 
by the end of 1993 and that even 
if its June 1994 notice of dis-
pute could be viewed as a proper 
notice of claim, it failed to pres-
ent the statutorily-mandated 
notice within three months of 
the accrual of its claims.

The contractor argued that its 
claims should be deemed to 
have accrued, at the earliest, 
when SCA denied payment in 
April 1994.  In support of this 
argument, the contractor noted 
that the State Legislature has 
adopted this rule in Education 
Law §3813, which applies to 
claims against school districts. In 
1992, the Legislature amended 
Education Law §3813 (1) to pro-
vide: “[i]n the case of an action 
or special proceeding for mon-
ies due arising out of contract, 
accrual of such claim shall be 
deemed to have occurred as of 
the date payment for the amount 
claimed was denied.”   The con-
tractor argued that instead of 
using the date that damages are 
ascertainable, the three-month 
notice of claim time period should 
not be triggered until the SCA 
denies payment. 

The Court noted that Public Auth-
orities Law §1744 (2) was in exis-
tence at the time of the amend-
ment of the Education Law and 
was not similarly amended. The 
Court ultimately decided it could 
not accept the contractor’s argu-
ment given the current wording 
of the Public Authorities Law and 
that any such change must come 
from the Legislature.

In light of §1744, a contractor 
must take note of the potential 
triggering of the “accrual” date 
when it submits a claim to medi-
ation with the SCA pursuant to 
§8.03 of the SCA Standard Con-
tract.  Although the contractor 
is following the procedures out-
lined in the contract, often more 
than three months will expire 
before the issue is resolved.  At 
the end of three months, the 
contractor loses its right to the 
claim if it has not properly filed 
verified notice of claim with the 
SCA.  This means that if the 
dispute resolution ends unfa-
vorably to the contractor, it will 
have no further recourse.

G & C Commentary
The Legislature has created an 
unfair anomaly in the law.  On 
the one hand, when you have a 
claim against a school district, 
a contractor’s claim “accrues” 
when the claim is denied and, 
on the other, a claim “accrues” 
against the SCA when it is ascer-
tainable.  

Also, note that the current law 
mandates a very short one year 
statute of limitation, which 
requires a contractor to initiate 
suit against the SCA within this 
period even if the contractor has 
a number of years remaining 
until substantial completion.  

Be certain to PRESERVE YOUR 
RIGHTS.  When you submit 
your change order proposal/
price package to the SCA be cer-
tain to watch the three month 
period for formal filing of a 
verified notice of claim.  In fact, 
allow sufficient time for prepa-
ration, if need be with counsel, 
of the required verified notice of 
claim and for proper filing with 
the SCA.

Michael J. Rosenthal , an associate with 

Goldberg & Connolly, assisted with 

preparation of this article.

LEGAL LOG

By Henry L. Goldberg, Goldberg & Connolly, STA Legal Counsel

BEWARE:

3

HeNrY l. GolDberG

Traditionally delay claims “accrue” upon substantial 
completion.... The danger is that a contractor or sub-
contractor may have only three months from the date 
the change order is submitted to formally file a verified 
notice of claim with the SCA or lose its ability to later 
pursue the claim if a dispute subsequently arises.
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Keys to Effective Cash Flow: Plan and Monitor
By Louis C. Grassi, CPA, CFE & Robert Grote, CPA, CFE, Grassi & Co. CPAs and Succes Consultants

5

loUIS C. GrASSI

“…Proper cash flow planning can help a business 
make intelligent decisions regarding budgeting, 
capital expenditures, financing, compensation 
and growth.”

Profits are high,
so where’s the cash?  
thIs questIon Is all too common 
in the construction industry.  
Ironically, even profitable con-
struction companies can have 
cash flow problems. For years, 
lack of control over cash flow 
has been a major contributing 
factor to the high rate of insol-
vencies in the industry, and it’s 
a subject that all subcontractors 
should take very seriously.  

In simple terms, cash flow plan-
ning is the charting of cash 
movement into the production 
process, then into accounts 
receivable, and back into cash. 
Preparing a cash flow plan is 
merely an attempt to predict the 
flow into and out of cash dur-
ing a future span of time. In our 
experience, companies with the 
most control over this process 
are the ones most likely to be in 
business ten years from now.

Cash flow problems can be 
caused by a number of factors, 
many of which are unrelated to 
job profits. Examples include:
 
• Labor-intensive work
• Payments made to suppliers
   or subcontractors before
   receiving cash payment from 
   the related project
• Retainage 

• Cash purchases of fixed assets
• Time lags between billing and
   collection of receivables
   (slow payers)
• Investments in joint ventures
• Cash used for outside
   investments 
• Cash advances or loans to
   officers or employees
• Overstock of inventory 
• Unfavorable legal settlements

Today, subcontractors are using 
many of the time-tested cash 
management techniques that 
have been used for years in other 
industries.  Cash flow problems 
can be controlled if they are 
identified and addressed early. 
If ignored, they can result in 
increased interest expense, 
diminished credit ratings, 
inability to take advantage of 
new opportunities and, ulti-
mately, failure of the business.  

Many companies hesitate to 
engage in cash-flow planning 
under the popular miscon-
ception that meaningful cash 
flow forecasts aren’t possible. 
Although it’s not an exact sci-
ence, proper cash flow plan-
ning can help a business make 
intelligent decisions regarding 
budgeting, capital expendi-
tures, financing, compensation 
and growth. It can help make 
the company more efficient and 

inspire the confidence of bank-
ers, sureties, customers, and 
other business partners.

Integrate data
With Business Operations
To maximize cash flow and 
income, the data required to 
implement and monitor cash 
flow, ideally, should be inte-
grated with the subcontractor’s 
procedures for estimating and 
bidding projects and for sched-
uling and monitoring perfor-
mance on contracts in process. 
With today’s advanced com-
puter systems and lower prices 
for sophisticated construction 
software programs, such as 
Timberline, there is little reason 
for contractors to be unable to 
accomplish this integration.

Project planning is fundamental 
to the task of preparing a cash 
flow analysis.  To analyze cash 
received and cash disbursed, 
the contractor must have a good 
understanding of when it is going 
to perform various segments 
or activities that comprise the 
project. It cannot be calculated 
simply as a function of time. It 
is imperative that companies 
determine when activities are 
to be performed and to have a 
thorough understanding of the 
constraints of the technical rela-
tionships between activities and 
the availability of a company’s 
resources.  

For example, we recently began 
working with a new client who 
was experiencing cash flow dif-
ficulties. As we examined a 
number of their contracts, we 
noticed how activities triggered 
billing and how many opportu-
nities to improve cash flow were 
being lost.  When we met with 
our new client’s project manage-
ment personnel, we were able to 
show them how in one particu-
lar contract they installed a very 
costly piece of equipment two 
days after the requisition cut-off 
date. 

When was the last time you and 
your company reviewed your 
contracts to see if everyone on 
your team understands and is 
focused on completing certain 
tasks before critical billing 
dates? Our new client learned 
a very costly, but valuable, les-
son in planning.  Not having a 
clear understanding of situa-
tions like this, costs companies 
thousands of dollars and slows 
down the receipt of cash for at 
least 30 days. 

Cash Flow Strategies
While planning and monitor-
ing are extremely important, 
there are also many simple 
action steps construction com-
panies can take to improve 
cash flow, boost cash reserves 
and strengthen borrowing 
capacity:
 
• Schedule payments by due 
   date, considering the
   relative costs and benefits 
   of any available discounts
   for early payment.  Mail
   checks as late as possible
   but avoid late payments.
• When bidding a job,
   evaluate the cash flow
   impact of payment terms
   and retention release
   provisions. Negotiate any
   appropriate changes before 
   the contract is signed.
• Plan the way a job will be
    billed before it starts.
   Although over-billing can 
   improve cash flow, too
   much over-billing may mean 
   that a subcontractor is
   borrowing from  one job
   to pay for another.  To avoid
   job borrowing, match
   payments to other
   subcontractors and
   suppliers with collections 
   from related projects.
   Always avoid underbilling.
• For public contracts, inquire 
   about substituting
   municipal bonds for
   retainage. This technique 
   generates interest income, 

continued on page 7

robert Grote
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   which will boost cash
   flow and net profits
• Be sure that change orders
   and claims are billed and
   collected as soon as possible 
   after they are approved.
• Establish an adequate credit
   line with a bank.
• Secure long-term financing
   for  fixed asset purchases.
• If possible, consider leasing
   rather than purchasing
   fixed assets.
• Make sure that delayed
   payments (e.g., claims and 
   delinquent change orders)
   include increases for the
   cost of cash.
• Consider depreciation
   methods for tax purposes 
   that accelerate deductions
   and decrease tax liabilities.
• Get involved in the tax
   planning process. Understand 
   the tax impact of various
   activities and strategies.
• Subcontractors with average  
   revnues under $10 million are  

“You know STA as a bold, action-
taking organization of union sub-
contractors,” says Ronald Berger, 
the association’s Executive Direc-
tor.  We’ve taken a new look at the 
way we are presenting ourselves 
to our industry and have adopted 
a new brand mark and logo mov-
ing forward.”

The new STA mark will include 
a round orange orb representing 
the energy and vitality that the 
STA brings to the industry.  STA 
operates ‘out of the box’ explains 
Fred Levinson, STA’s President.  
So we are introducing that within 
our new logo.  We recognize that 
our presentation provides another 
level of communication to our 
members and the industry we 

serve.  “You can look to STA to 
set new directions for New York’s 
subcontractor industry.  We’ve 
been doing it for a long time, now 
we will broaden our reach and let 
our industry and the markets we 
serve better recognize our efforts.” 
says Levinson.

Sacks Communications, Inc., 
a well-known industry public 
relations and marketing firm, 
has been retained by the STA to 
advance its new initiatives.  Dr.  
Renee Sacks and her team will 
provide additional public rela-
tions, marketing and special 
event services to the STA, explains  
Berger.   “New publications, new 
events and an improved visibility 
in the industry are the goals.” 

STA
SUBCONTRACTORS
TRADE ASSOCIATION

STA GETS NEW LOOK,
NEW PROGRAMS, NEW INITIATIVES    often able to report contract  

   revenue on a tax advantaged
   method (i.e. completed
   contract,   accrual less
   retainage). Every   dollar
   of taxes saved today is a
   dollar of working capital
   available to fund operations.

Cash flow is just as important 
to a subcontractor’s business as 
profitability. Cash flow planning 
is challenging and inexact, but it 
is critical to be aware of poten-
tial problems to minimize their 
impact on the business.

Louis C. Grassi, CPA, CFE is the 
managing partner of GRASSI & 
CO. CPAs and Success Consultants, 
one of the 25 largest accounting 
firms in the New York area. Based 
in Long Island, the firm maintains 
offices in New York City, Westchester 
County, and worldwide through 
Moore Stephens International 
Limited. Mr. Grassi can be reached 
at (516) 256-3500 or via e-mail at 
lgrassi@grassicpas.com.

EFFECTIVE CASH FLOW
continued from page 5

7 



RESOURCEFUL.
we tackle the toughest challenges head-on.

We’ve never met a risk we couldn’t manage.  No project is too complicated, no challenge too great for the construction insurance 
specialists at Allied North America.  Trusted by our clients, valued by our carriers and respected by our peers, Allied’s talented team is 
technically-savvy, service-focused and results-driven.  Maybe that’s why this industry’s biggest names bring their most complex risk 
management challenges to our insurance and surety professionals – and why you should, too.  Because wherever you are, whatever 
you’re building, we’ve got you covered.  Allied North America: Risk management specialists for the construction industry.

1-866-525-3606 |  www.alliedna.com

President
Allied North America Insurance 
Brokerage of New York, LLC

david marino
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these requirements will give rise 
to substantial civil and criminal 
sanctions.

Some Limitations
of the New Law
While the new laws will certainly 
help in cleaning up abusive prac-
tices, they may have some unin-
tended consequences. For exam-
ple, restricted access during the 
bidding process may cause delays, 
frustrating bidders who may pro-
ceed on their own assumptions 
and without answers to impor-
tant design and/or specification 
issues. Also, contractors, subcon-
tractors and materialmen may 
be reluctant to offer information 
and/or suggestions to assist pub-
lic officials during the pre-bid 
and bid periods. Finally, the civil 
and criminal sanctions for viola-
tions of these laws may discour-
age potential bidders from bid-
ding on public jobs.

NEW PROCUREMENT LAWS TIGHTEN UP THE BIddING PROCESS
Terence J. Burke, Esq. , Nolan & Heller LLP

Public entities such as state 
agencies, municipalities and 
school districts have tradition-
ally used a competitive bid 
process for constructing proj-
ects and procuring personal 
property. The bidding process 
allowed for a rather open system 
of communication between bid-
ders and public officials which 
was intended to allow bidders’ 
unrestricted access to these 
public officials for the purpose 
of clarifying bid proposals.

Unfortunately, in some instan-
ces, bidders used their contacts 
with public officials to aggres-
sively and unscrupulously lobby 
for a bid award which led to 
violations of the ethics laws and 
corruption of the system.

New Laws Address Abuses
In response to these abuses, the 
New York State Comptroller’s 
Office and the New York State 
Temporary Commission on 
Lobbying supported the enact-
ment of new laws intending to 
prevent abusive practices.

One designated
Public Agency Bid Contact
These new laws addressed the 
public procurement and lob-
bying processes. The new pro-
curement law now requires that 
each public entity, during a bid-
ding period, designate a contact 
person or persons as being the 

only persons bidders may con-
tact concerning the bid. A bid-
der contacting a public official 
not a designated contact person 
will violate the law and may be 
subjected to disqualification. 
Two violations within a four 
year period may lead to the bid-
der being disbarred from bid-
ding on public project work for 
a four year period. The law also 
requires the bidder to disclose 
any previous violations and fail-
ure to do so may constitute a 
violation.

The lobbying law has been 
amended to include within 
the definition of lobbying any 
attempts to influence any pro-
curement related determina-
tion by a public official. Any 
such activity will be subject to 
the registration, disclosure and 
reporting requirements of the 
lobbying law. Failure to meet 

Rafael E. Alfan
A-Tronix Corp.
246-14 Jericho Turnpike
Floral Park, NY 11001
Tel:  1-877-287-6649
Fax: 516-327-8291
Email:     rea@a-tronix.net
Website: www.A-tronix.net
Fire Alarm & CCTV, Access Control,
Security & Voice Communication

Rick Constantino & Robert Fasullo
Boiler Room Equipment Sales, LLC
120 Denton Avenue
New Hyde Park, NY 11040
Tel:   516-877-6300
Fax:  516-877-6303
Email:  rconstantino@bresales.com
rfasullo@bresales.com
HVAC, Equipment Supplier For Boiler Rooms

Jaye Berger
C. Jaye Berger Law Offices
110 East 59th Street, 29th Floor
New York, NY 10022
Tel:  212-753-2080
Fax: 212-223-4912
Legal

Edward Perisa
Horizon Contracting, LLC
96 Lakeville Road
New Hyde Park, NY 11040
Tel:  516-358-9700
Fax: 516-358-5200
Email:  seti422@yahoo.com
Insulation

Welcome Our New Members

Peter Cafiero
Island Painting, Inc.
5-21 47th Street
Long Island City, NY 11101
Tel:  718-937-7878
Fax: 718-706-6259
Email: islandpeter@verizon.net
Painting

Jason Samuels
Jason Samuels, P.C.
100 Jericho Quadrangle, Suite 314
Jericho, NY 11753
Tel:  516-470-0782
Fax: 516-470-0783
Email:  jsamuels@samuelslaw.net
Legal

Nicholas Covino
Medco Plumbing, Inc.
65-11 Fresh Meadow Lane
Flushing, NY 11365
Tel:  718-939-8100
Fax: 718-359-7176
Email:  nick@medcoplumbing.com
Plumbing

Jennifer Muhlrad
Montana datacom
35-15 11th Street
Long Island City, NY 11106
Tel:  718-482-6789
Fax: 718-482-8716
Email:  Jennifer@montanadata.com
Supplier - Wire, Cable
Connectivity, Wire Management

Michael Checchi
OMC, Inc.
4010 Park Avenue
Bronx, NY 10457
Tel:  718-731-5001
Fax: 718-901-7835
Email:  mpar653330@aol.com or
mche733203@nextel.blackberry.net

Richard J. Ferucci
Richard J. Ferucci & Associates LLC
1001 Franklin Avenue, Suite 208
Garden City, NY 11530
Tel:  516-414-8902
Fax: 516-414-8999
Legal

Jeffrey Rich
Wild Woman Company, Inc.
P.O. Box 118
Syosset, NY 11791
Tel:  516-922-7740
Fax: 516-437-7768
Supplier-Construction Supplies
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Jeffrey Smalls
Smalls Electrical Construction, Inc.
Brooklyn Navy Yard
63 Flushing Ave., Unit #338, Bldg. #3
Brooklyn, NY 11205
Tel:  718-254-0009
Fax: 718-254-8729
Email:  jsmalls@smallselectrical.com
Electrical Installations

Mary Andripopoulos
Venus Electrical Contractors, Inc.
34-14 Crescent Street
Astoria, NY 11106
Tel:  718-937-3575
Fax: 718-937-3576
Email:  venuselec@aol.com
Electrical
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Spitzer Weighing New, Bigger 
Javits design
Governor Eliot Spitzer is con-
sidering scrapping a $1.8 billion 
expansion of New York City’s 
convention center in favor of a 
bigger design.
 
The governor will meet Monday 
March 12, 2007 with Senator 
Charles Schumer, a critic who 
has called the current expansion 
plan too small, as well as Mayor 
Michael Bloomberg and Deputy 
Mayor Daniel Doctoroff, who 
hammered out the plan with the 
Pataki Administration.
 
The expansion would add 1.1 
million square feet of exhibit 
space to the Jacob K. Javits Con-
vention Center, from the current 
760,000 square feet. Meeting 
space and a hotel are also pro-
posed.
 
However, officials at the Empire 
State Development Corp. say 
that a second, unfunded phase 
of the expansion is needed to 
add 1.1 million square feet.  “The 
proposed Phase 1 expansion 
involves an expenditure of about 
$1.8 billion for 300,000 square 
feet.  That’s extraordinarily expen-
sive, Governor Spitzers’s ESDC 
chief, Patrick Foye, told legislators 
at a recent budget hearing.  “We 
are taking a fresh look at it.”

Phase II of the plan would cost 
at least $1 billion more and 
could require closing the con-
vention center a second time. “I 
think there are major changes in 
the offering,” says Assemblyman 
Richard Brodsky, D-Westches-
ter.  “The approved plan simply 
does not create a world-class 
convention center.”
 

Brooklyn Housing
Market Surges in 2006 
Residential housing is boom-
ing in Brooklyn. Sale prices for 
apartments and family houses 
surged in 2006, according to 
a report from the Real Estate 
Board of New York.

FYI: NEWSBRIEFS

One, two and three family 
homes rose 16% to $570,000, as 
coop and condominium prices 
rose 6% to $343,000, while the 
median prices per square foot 
rose 4%.
 
“This report clearly shows that 
the strength of New York’s resi-
dential real estate market is 
not limited to Manhattan, “said 
Steven Spinola, president of 
REBNY, in a statement.
 
In addition, the report shows 
that buyers are still entering the 
market, an indication that they 
believe home values will con-
tinue to rise.  He said the board 
sees “no signs that the current 
upward trend is slowing.”

Electricians & Plumbers
in “Top 50 Occupation” 
The Bureau of Labor Statis-
tics has placed Electricians & 
Plumbers in the top 50; ranking 
electricians 18th and plumb-
ers 20th, and projects the need 
of 207,000 electricians and 
193,000 plumbers between now 
and 2014 nationally.
 

GOOd NEWS! Bill to Repeal 3% 
Withholding Requirements Intro-
duced in House 
We are pleased to report that 
Rep. Wally Herger (R-CA-02), 
along with Rep. Kendrick Meek 
(D-FL-17) introduced HR 1023, 
a bipartisan bill to strip the 3% 
withholding from all public con-
tracts under section 511 of the 
“Tax Increase Prevention and 
Reconciliation Act of 2005.”
 
Unbeknownst to many mem-
bers of Congress, as well as 
the general public, Section 
511 was added to the 2005 
tax bill at the last minute — 
without having been raised 
in floor debate or otherwise 
properly vetted in a mis-
guided attempt to provide an 
offset and make up revenue 
that would be lost by cutting 
taxes.  Its authorship remains 
unknown, and it’s no wonder 

no one wants to take credit 
(or blame) for it.
 
Section 511, which will take 
effect in 2011 unless repealed 
in the interim, mandates that 
all government entities — fed-
eral, state and local — deduct 
and withhold from all payments 
made to any individual or busi-
ness providing goods or services 
an amount equal to 3% of the 
total payment.  In May 2006, 
the Congressional Budget Office 
released a report stating that 
the withholding provision con-
stitutes an unfunded mandate 
on state and local governments, 
exceeding the annual threshold 
established in the Unfunded 
Mandates Reform Act of 1995.  
However, contractors are con-
cerned for reasons that go 
beyond the substantial costs to 
governments in administering 
this requirement.
 

Amid Competition, Freedom Tower 
in Economic doubt 
Citing Freedom Tower leases 
that would not cover construc-
tion costs by the time the tower 
opens in 2012, real-estate 
developers Douglas Durst and 
Anthony Malkin have formed 
the Continuing Committee for 
Reasonable World Trade Cen-
ter to make the tower’s design 
more attractive to private sector 
renters.  Currently, 40% of the 
building has commitments from 
federal and state agencies.

 “Adventuresome” developer Pre-
fers Manhattan’s Overlooked Areas
A profile of New York developer 
Kamran T. Elghanayan describes 
his founding of the Rockrose 
Development Corp. and efforts 
to build in overlooked parts of 
New York City.  The company, 
described by competitors as 
“adventuresome”, is now setting 
its sights on the Hudson Yards 
district on the far west side of 
Manhattan, an area of factories, 
parking lots and warehouses 
that was rezoned for residential 
development in 2005.

 New York Governor Backs
Building Freedom Tower
On February 21, 2007 New 
York Governor Eliot Spitzer 
said he supports the construc-
tion of Freedom Tower.  The 
Port Authority is sharing more 
than $7 billion in insurance pro-
ceeds and tax-exempt bonds to 
rebuild office space destroyed by 
the September 11, 2001, terrorist 
destruction of the World Trade 
Center.  “We’re confident that 
this is not only viable, but prof-
itable,” said Spitzer, who noted 
that the booming commercial 
real estate market changed his 
mind.
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STA
committees

Business Practice Interchange
robert Samela 201-939-6866

Insurance & Bonding 
William Hass 914-769-2220

Dinner Dance & Journal 
Fred levinson 718-961-9600

Membership Committee
Greg Fricke 212-244-8878

Legislative
Arthur rubinstein 718-417-0600

Public Agencies  
larry roman 914-776-8000

Program & Education 
Monet Milad 917-767-8057

School Construction Authority
Fred levinson 718-961-9600

Architects & Engineers
ron berger 718-398-6220

Business Development 
jerry liss  718-728-0600

GET InvoLvED! 
Participate in STA’s committees and 
make a difference in our industry.
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SUBCONTRACTORS NEWS
1430 Broadway . Suite 1600
New York, NY 10018

T:   212.398.6220
F:   212.398.6224

e-mail: subcontractorstrade@verizon.net
website: www.stanyc.com

Officers

Fred Levinson, President
Alan Nathanson, Vice President
Robert Samela, Vice President
Gary Segal, Treasurer
W. Scott Rives, Secretary
Ronald S. Berger, Executive Director

Upcoming Events

Executive Committe Meeting
Thursday, April 5, 2007 - 8:00 am

Board of directors Meeting
Tuesday, April 17, 2007 - 5:30 pm

Annual Construction Awards Night
Saturday, May 5, 2007 - 7:00 pm

Board of directors:

JOSEPH AZARA
C.D.E. Air Conditioning

JOHN A. FINNAMORE
Jordan Panel Systems Corp.

JERRY LISS
A.  Liss & Co., Inc.

HENRY L. GOLDBERG
Goldberg & Connolly

RANDY RIFELLI
United Iron

DAVID HARRON
A/C Electric

ROBERT ANSBRO
The New York Roofing Company

MICHAEL D. CHAFETZ
MDC Construction Management

MONET MILAD
Milad Contracting Corp

ROBERT WEISS
A.J. McNulty & Co., Inc.

JOHN VILLAFANE
Eldor Electric, LLC

GUY VANDEVAARST
Empire System Solutions

CRAIG GILSTON
Gilston Electrical Contracting

BENEDETTO GIAMBRONE
B.G. National Plumbing & Heating, Inc.


