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The STA’s fall season is in full swing and we have been holding our regular programs and continue to 

be an advocate for our subcontractor members. Our next general membership meeting will take place 

Wednesday, October 24 and will feature a special presentation from the Department of Environmental 

Protection, focusing on the scope, schedule, budget and delivery of the DEP’s capital projects. Our 

meeting will also feature a panel discussion on liability insurance. We hope to see you there. 

On October 3 we hosted a special membership meeting, featuring a general contractor roundtable that 

included speakers from Sciame, Skanska, Turner Construction and Tishman Construction Company. These 

high-level speakers addressed member questions, discussed current projects and identified opportunities 

for STA member companies. Our New York State Senator Jeff Klein visited the STA Board Meeting earlier 

this month to discuss issues affecting our industry and policies the government can undertake to ensure 

our industry continues to grow.

This month’s feature article, “The Time to Build is Now,” discusses the current competitive bid process in 

our industry and notes the trend of declining bid prices. Now is the time for decision makers in both the 

public and private sector to build their projects. Starting new projects will help advance the construction 

industry and the greater New York City economy. 

The STA is an association of small businesses. Although the construction industry 

employs over 120,000 people, our industry is primarily made up of smaller 

organizations with fewer than 50 employees. The support we work to 

generate for our members is support for small businesses in our city, and STA 

leadership continues to realize tangible results for our membership and for 

the New York City small business community. Thank you for your continued 

support.

Sincerely,

Jerry Liss

President
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STA Past President Arthur Rubinstein recently 
published an article in Real Estate Weekly, in response 
to the newspaper’s October 3, 2012, article on the 
New York Building Congress’ statement on trends in 
growing construction costs in New York City.  Citing 
Engineering News-Record’s (ENR) Building Cost Index 
(BCI), the October 3 article claims that lenders are 
backing away from construction firms and owners as a 
result of increased construction costs in New York City. 
Below, find Mr. Rubinstein’s response, published in the 
October 10, 2012, issue of Real Estate Weekly. 

Real Estate Weekly (October 3, 2012) reported on the 
recent New York Building Congress update on New 
York Construction costs in the article “NYBC: Lenders 
backing away from builders as constructions cost hit 
crippling levels.”

Unfortunately, the Building Congress got it wrong! A 
review of the update makes it clear that the Building 
Congress incorrectly interpreted the data they 
collected and reached an erroneous conclusion, which 
is a disservice to a struggling construction industry.

The article starts as follows: “Construction costs in New 
York City continue to rise , and may be approaching 
the inflationary rate experienced during the height of 
last decade’s building boom, according to a New York 
Building Congress review of multiple cost indices.”

Now let’s examine the data: The Engineering News-
Record (ENR) Building Cost Index (BCI) for New York 
City rose 3.55% in 2011 and 4.3% projected for 2012, 
as opposed to 5.71% in 2008. Their BCI is based upon 
sampling of key material and labor costs.

However, the survey performed by Rider Levett Bucknall 
(RLB) is more broadly based, and includes bid price 
changes—the real “bottom line,” which is the price 
purchasers of construction services actually pay.  RLB’s 
finding is an increase of 2.13% in 2011, and a projected 
decline in costs of 1.27% in mid-year 2012 compared to 
mid-year 2011.  This is not a “typo;” they are projecting 
an actual decline in bid prices!  It’s perplexing how 
the NYBC can compare this to the boom years when, 
according to RLB, the annual increase reached 8.18% 
(in 2008).

How do we reconcile the differences between the 
ENR data and the RLB data? The answer is simple: ENR 
reports on costs components, while RLB reports on 
actual bid prices. This confirms what those of us in the 
construction industry know—contractors need work. 
To win awards, contractors are forced to cut margins, 
absorb the increasing costs for labor and materials, be 
productive, be efficient and stay in business.

What is the correct message to send to decision-makers 
in both the public sector and the private sector? If you 
have a project ready to build, build it now! It’s a “win – 
win;” you will help a construction industry which really 
needs the work, and you will derive great value for 
your construction expenditures.

Although I am not directly involved, it appears that 
lenders are in fact recognizing the stronger economy, 
stable- to-declining construction pricing and the climate 
for project financing has been improving.

Arthur Rubinstein is President of Skyline Steel Corp. 
and a Past President of the Subcontractors Trade 
Association.

The Time to Build is Now

By ArThur ruBiNsTeiN, PresiDeNT, sKyLiNe sTeeL COrP. 
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Putting The Pieces Of

Building And Business   

Together

Beyond Protection. Partnership.

When it comes to creating new contacts and
connections, we create the perfect fit. From
enhancing market relationships and creating
alternative risk financing to forming joint
ventures and acquisition opportunities, our
team of experts can put it all together for you.

David W. Marino
Regional Executive Vice President

david.marino@aon.com
516.396.4422 | www.aon.com
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GET INVOLVED
Get involved and join your colleagues in one of STA’s committees.

Your participation makes a difference.
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When it comes to requisitioning for payment, a 
contractor’s focus is typically only on obtaining timely 
payment.  All too frequently, insufficient attention is 
paid to the language contained in the waiver of lien 
and release forms that are routinely required to be 
executed for partial and final project payments.

In fact, many subcontractors consider such waivers and 
releases to be merely an acknowledgment or receipt to 
be executed to facilitate payment.  This may have been 
true in years past when the waivers required for partial 
payments were true “partial” waivers and releases 
of lien and only related to the amounts paid on the 
current requisition.  More recently, however, owners, 
construction managers and/or general contractors have 
resorted to including “general” waiver and release 
language in their forms, while still labeling them 
“partial” waivers and releases of lien.  The significance 
of this changed practice is that a signed general release 
can result in a complete waiver and release of any and 
all claims, including delay damage and extra work 
claims unless such claims are expressly reserved. 

New York courts have recognized, as a general 
rule, that general release language that is clear and 
unambiguous will constitute a complete bar to actions 
on claims covered by the document.  In a recent case 
upholding a release of claims, the court found the 
following language to unambiguously waive any and 
all project claims arising up to the date of the release 
execution:

The [contractor] further acknowledges that, except 
for any unpaid retainage, it has been paid in full for 
all work, labor, services, materials and equipment 
furnished for the Project through [date] including 

any claims for extra or  additional work or other 
damages or expenses alleged to have been incurred 
by[contractor].

The court noted that the waiver and release was more 
than just an acknowledgment of payment of the 
current requisition.  Instead, the court held that the 
waiver and release acted as a release of any and all 
claims the contractor may have otherwise had up to 
the date of the release, even if not specifically related 
to the subject payment. In other words, absent fraud, 
misrepresentation, mutual mistake or duress on the 
part of the party receiving the general waiver and 
release, the language of the document released any 
claims not expressly reserved.

Contractors often argue that the parties understood 
that the waiver and release form to be merely a 
receipt for each payment received and not a release 
of all claims.  However, in the face of an unambiguous 
“general” release, such as in the case above, the court 
will look solely to the waiver and release as evidencing 
an “objective manifestation of mutual assent” and will 
not examine other documents or evidence to interpret 
the waiver and release’s terms.

Significantly, for a waiver and release to act as a release 
of all claims its language must be unqualified and clear 
in that regard. The parties must also act in accordance 
with the waiver and release, meaning that payment 
of the stated amount on the release should be timely 
paid to the contractor. In fact, subsequent payments 
for work theoretically released by prior payments may 
be considered inconsistent with and void the theory of 
a general release. 

The use and Abuse  
of Lien Waivers

By heNry L. GOLDBerG, MANAGiNG PArTNer, GOLDBerG & CONNOLLy AND sTA LeGAL COuNseL

STA Subcontractors News6
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G&C COMMENTARY
Yes, you want to be paid.  However, each waiver 
and release provided to a contractor for execution 
must signal the need to preserve all existing, or even 
potential, claims for delay, extra work, or other amounts 
due. Contractors must expressly reserve any such claims 
directly on the waiver and release form so that such 
claims will not be deemed released by the document.  
Today, waivers and releases of liens are being used and 
treated as a potential claim forfeiture device that was 
never their intended purpose.  Historically, “partial lien 
waivers and releases” were only intended to release 
claims directly related to the subject payment.  As noted 
above, however, owners’ recent inclusion of “general” 
release language in their “partial” waiver and release 
of lien forms could potentially result in the waiver of 
any and all claims up to the date of the release and 
all contractors must be prepared to protect themselves 
accordingly. 
    

There are certainly instances where a waiver and release 
may not be fatal to a contractor’s claims, such as when 
the language in a waiver and release may be ambiguous 
and open to a challenge.  Additionally, the parties’ 
course of dealings, such as subsequent payments being 
made for work theoretically already released, may 
provide evidence of circumstances inconsistent with a 
theory of a complete release.  However, rather than 
hoping that such contentions are favorably considered 
in litigation, the contractor would be better served by 
explicitly reserving its rights and exempting any and all 
existing and potential claims directly on each waiver 
and release form.  Unfortunately, we have seen failure 
to do so result in significant financial consequences.

©Goldberg & Connolly 10/2012

Mr. Goldberg can be reached via email at 
hlgoldberg@goldbergconnolly.com or (516) 764-2800.
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Building your financial future
In today’s challenging economic environment, 

it is important that you maintain your 
competitive edge. In a rapidly evolving 
marketplace, you need advisors who 
understand the issues you’re dealing with, 
such as cash flow challenges, joint venture
opportunities, succession planning, design-build,
and green construction strategies. For more
than 30 years, Grassi & Co.’s Construction
Practice has been helping contractors minimize
their tax liability, uncover potential savings, and
build for the future.

G R A S S I  &  C O .  C O N S T R U C T I O N  P R A C T I C E

488 MADISON AVENUE, NEW YORK, NY 10022 (212) 661-6166 • 50 JERICHO QUADRANGLE, JERICHO, NY 11753 (516) 256-3500 • OTHER OFFICE: NORTH CAROLINA

www.grassicpas.com

Follow us on

Louis C. Grassi, CPA, CFE 
Managing Partner
Construction Practice Leader
516-336-2450
lgrassi@grassicpas

STA Directory (Horiz)
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Let’s talk construction, 
expert to expert.
A team of experts dedicated to the construction industry. Partners that deliver 
insights to help fortify working capital and improve profitability. The reputation  
and long-standing relationships to strengthen your banking and surety programs. 
If that’s what you’re looking for in an accounting firm, talk to J.H. Cohn.

Jack Callahan, Co-Director, 
Construction Industry  
Practice, J.H. Cohn Joe Torre 

We  t u r n  e x p e r t i s e  i n t o  r e s u l t s .

Steve Harrison, Co-Director, 
Construction Industry  
Practice, J.H. Cohn

jhcohn.com    877.704.3500 

New York . New Jersey . Connecticut . California

ADVERTISEMENT
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MEMBERSHIP INCENTIVE 
PROGRAM2012

A SPECIAL PROGRAM DESIGNED TO REWARD MEMBERS WHO RECRUIT 
NEW SUBCONTRACTOR MEMBERS TO THE STA

The Subcontractors Trade Association is pleased to announce a new incentive program designed 
to reward those who recruit new members in 2012. 

RECRUIT A NEW MEMBER TO THE STA & RECEIVE A $100 AMERICAN EXPRESS GIFT CARD

START RECRUITING NEW MEMBERS TODAY! Please contact the STA office for promotional materials.
The STA Membership Incentive Program begins March 1, 2012 and ends June 30, 2012.

Subcontractors Trade Association
1430 Broadway, Suite 1600 • New York, NY 10018 • Tel: (212) 398-6220 • Fax: (212) 398-6224 • www.stanyc.com

 

Law Offices

C. Jaye Berger

110 East 59th Street, 22nd Floor
New York, New York 10022   

TEL: (212) 753-2080

• Real Estate and Corporate Law

• Renovation and Construction Law

• Mechanic’s Liens 

• Contract Drafting and Review 

• Litigation in State and Federal Courts
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On October 10, 2012 the STA held a meeting for the 
Board of Directors. The following agenda items were 
discussed at the meeting:

• New York State Senator Jeffrey Klein addressed the 
meeting to thank STA members for their support.  
He also discussed the STA Legislative Program for 
2013.  Our lobbyist Perry Ochacher, Vice President of 
State & Broadway, discussed two bills.  The first bill 
concerns amendments to the public authorities’ law in 
relation to claims and actions against the NYC School 
Construction Authority arising out of contracts.  The 
second bill aims to bring about amendments to the 
state finance law in relation to damages for delay 
causes in public contracts.
 
The STA letters in support of these bills can be found 
on page 11 and 12.

• Cathy Shim, a representative of Atlantis Business 
Consulting, LLC presented a proposal for an energy 
aggregation program covering supply rates and 
estimated savings. The aggregation service would 
offer energy savings through a collective cost savings 
program. Atlantis Business Consulting is proposing 
to research and analyze energy market conditions to 
source the best available fixed or variable rates. They 
are advocating for this as a good way for STA members 
to manage increasing energy expenses through a 
service that would be paid for by the energy supplier 
with no out of pocket fees for customers. The STA 
board is reviewing this company’s services to see if 
they will be beneficial to members. 

• Henry Goldberg, Managing Partner of Goldberg 
& Connolly and the STA Legal Counsel gave a 
presentation on the recent Construction Compliance 

and Integrity Institute event hosted by the BTEA.  The 
STA is planning a program on this subject to be held at 
the General Membership Meeting on January 30, 2013. 

• Hank Kita, President of the BTEA, gave a presentation 
on the state of the construction industry, as well as the 
sick leave bill and changes in legislative codes that the 
BTEA is working on. 

• Sarah Berman, President of The Berman Group, 
made a presentation on recent marketing efforts to 
increase STA membership. She also presented the 
2012 STA White Papers for board review and approval. 
Changes to these documents will be reviewed at 
the next board meeting. Any members interested in 
viewing the current versions of the White Papers can 
download them via this link: http://stanyc.com/pages/
information/white-papers.html

sTA Board of Directors  
Meeting report 
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sTA Letters of support
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COMPLETE TRUST, TOTAL CONFIDENCE
WE’VE GOT YOU

William Haas
CEO, 

USI Construction
Practice Group

Benedict J. Tockarshewsky
Senior Vice President,

USI Construction
Practice Group

Dominick J. Scotto
President,

USI Construction
Practice Group of LI

Joseph A. Santospirito
Senior Vice President,

USI Construction
Practice Group of LI

USI Construction Practice Group Market Leaders

In Surety Bonding And Insurance

555 Pleasantville Road  •  Briarcliff Manor, NY 10510  •  125 Froehlich Farm Boulevard  •  Woodbury, NY 11797  •  www.usi.biz

*Photo showcases the Nets That Work Co. Horizontal
  Protection System
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125th SEMI-ANNUAL COMMUNION BREAKFAST 
Friday, November 2, 2012 

Speaker:  Father Thomas Collins

Breakfast
9:45 a.m. Grand Hyatt Hotel
Park Ave. @ Grand Central

New York, NY

Mass
9:00 a.m. ST. AGNES CHURCH

43rd Street & Lexington Ave. 
New York, NY 

*  *  *  *  *  *  *  *  *  * 
Tickets are $60.00 
*  *  *  *  * *  *  *  *  * 

Contact:  Mr. Robert J. Ansbro 
Chairman

Tele:  (718)786-6363 
Email:  Robert.Ansbro@newyorkroofing.net

ADVERTISEMENT
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Construction, Real Estate & Labor Law  
• Public/Private Bids and Contracts  • Claims  • Surety Law  • Mechanic’s Liens   

• Environmental Law  • Commercial Litigation  • Real Estate Development   
• Offering Plans  • Labor Law  • OSHA Violations  • Arbitration  • Mediation

Tri State Lien, Inc. 

11 Martine Avenue, White Plains, New York 10606

Phone:  (877) 543-6488  •  Fax:  (914) 686-4493  •  www.tristatelien.com

NEW YORK  •  NEW JERSEY  •  CONNECTICUT 

Providing lien filing and
bond claim notices for construction projects

throughout the tri-state region

Goudy Old Style

LIEN, INC.

TRI
STATE

C O L L E C T I O N  S E R V I C E S

www.tristatelien.com

11 Martine Avenue, 15th Floor, White Plains, New York 10606  •  Phone: (914) 428-2100  •  Fax: (914) 428-2172  •  www.wbgllp.com

Goudy Old Style

A T T O R N E Y S  A T  L A W

A T T O R N E Y S  A T  L A W

GREENBLATT, LLP

WELBY,
BRADY & 

W B
G&

ADVERTISEMENT
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On October 3, 2012 the STA hosted a special general 
membership meeting featuring a presentation by top 
GC/CM representatives including: 

• JOsEph Mizzi, President, Sciame

• DAviD MuNOz, Senior Director of Business 
Development, Skanska

• FRANk NOviEllO, General Superintendent,  
Tishman Construction

• FRANk YOzzO, Chief Purchasing Executive,  
Turner Construction

The discussion was moderated by Henry Goldberg, 
Managing Partner of Goldberg & Connolly and STA Legal 
Counsel. The speakers addressed questions submitted 
by STA members on topics such as prompt pay, the 
holdback of retainage, delays in the approval of change 
orders, new insurance limits relating to horizontal 
exhaustion and issues faced by subcontractors during 
the bidding and installation phases of projects.

Top GC/GM representatives Join the 
sTA’s General Membership Meeting

16 STA Subcontractors News
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The STA held the Annual Golf Outing on Monday, 
October 9, 2012. We would like to thank all of our 
members who came out to support the event despite 
the inclement weather. We would like to recognize and 
congratulate our golf outing winners: 

low Gross foursome 1st place:
Yale Stogel
Pat Gallagher
Ben Hoff
Joan Langana

low Gross foursome 2nd place:
Nick Matura
Damir Penava
John Plavinic
Dan DeVita

low Net Foursome 1st place:
Peter Cafiero
Jed Coldon
Joe Schwann

low Net Foursome 2nd place:
Jim Cheviot
Tim Doherty
Jason Goldberg
John Humphrey

longest Drive:
Tom Bean

Closest to the pin:
Anthony Grande

Closest to the line:
Ron Whelan

sTA holds Annual Golf Outing

October 2012 17



John Blackmore, david stevenson, tom Bean, george Brewster Maureen Henegan, andrew Hollweck
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dennis Lombelino, steve London, Hank Kita, ron Berger

Bill Haughes, ron savastano, Jack Ferguson, Pat allaire

robert s. grande, anthony grande

gloria Kemper, anthony Carlucci, Mike greenblatt, Chris Boccia

Jay Brackenbury, andrew drazic, Ben tockarshewsky, tom nagalo
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Constructing Your Wealth 
Providing builders and contractors with

a wealth of exceptional services
 

 

 

ROSEN SEYMOUR SHAPSS MARTIN & COMPANY LLP 

 Construction Services Group

757 Third Avenue  •  New York, New York 10017
Telephone  (212) 303-1800
Facsimile  (212) 755-5600

Frank A. Petitto, CPA         Dov Klein, CPA         Michael Hochman, CPA, CCIFP         William Hughes, CPA

E-mail  info@rssmcpa.com • www.rssmcpa.com

Additional Offices in Garden City and White Plains, NY

• Cash Flow Management
• Estate Planning
• Contract Cost Accounting

• Litigation Support
• Financing & Bonding
• Taxation Services

• Accounting & Auditing
• Succession Planning
• Budgeting & Forecasting

10 Esquire Road, Suite 4  •  New City, New York 10956
Telephone  (845) 634-5300
Facsimile  (845) 634-5409
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spotlight On Newport  
Painting & restoration Co.

Newport Painting & Restoration Co. is one of the New 
York Tri-State area’s premier commercial painting and 
restoration experts for over forty years.

Founded in 1970 by President and CEO Brendan Murray, 
Newport Painting & Restoration has become one of 
the leading painting and decorating companies in the 
Tri-State area, with a reputation for professionalism, 
versatility and superior finishing services. The company 
takes pride in its talented craftspeople, installation 
experts, and contracting professionals that enable it to 
offer innovative, practical and cost-effective solutions. 
By combining old-world craftsmanship with modern 
techniques and the latest innovations in chemistry and 
technology, Newport Painting & Restoration Co. has 
continued to live up to their reputation among the best 
companies in painting and decorating.

Newport Painting & Restoration Co. offers a wide 
variety of finishes and wall treatments, from glazing 
and faux finishing to embellishments like gilding, wood 
inlay and ornamental plaster, in addition to traditional 
services including wall coverings, protective coatings, 
and fireproofing.

From high-rise exteriors to retail store interiors, 
Newport’s portfolio includes some of New York City’s 
most prestigious businesses and institutions. Recent 
projects include the painting and decoration of the 
Victoria’s Secret Flagship Store on 34th Street, restoration 
work at the New York Public Library, and painting and 
fireproofing American Airlines’ New Terminal Building 
at JFK Airport. Whatever the design challenge or 
architectural need, Newport’s experts have a proven 
track record of delivering superior craftsmanship and 
finishing services on time and on budget.

For more information about Newport Painting & 
Restoration Co., please contact Faisal Almahdi at 
falmahdi@newportgroupny.com or visit  
www.newportgroupny.com.

October 2012 21
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Great things get built when we put our heads together.

STRENGTH IN PARTNERSHIP
Garden City  |  516.873.2000

New York City  |  212.239.2000

www.moritthock.com

Our fi rm knows the business needs of subcontractors.  
Our Construction Law Practice applies a unique, 
cost-effective and innovative approach to problem solving.  
Our experience in representing not only subcontractors, 
but also owners, contractors, construction managers and 
sureties, enables us to better serve you.  Because we lack 
traditional separation by departments, you tap into the 
combined mind power of our entire fi rm: 50 experienced 
attorneys with diverse skills and insight, all coming 
together to deliver big picture solutions for your business.

Discover our combined strength in 
partnership with your business.

Lee J. Mendelson

William P. Laino

Gary Y. Wirth

ADVERTISEMENT



23October 2012

Fact:
$50 Billion is spent each 
year by US businesses 
due to absenteeism.

Save Time
Save Money
Save Lives

Our  

will give your facility the ability 

• 
structure, equipment, tool or device

• Treat every area that people or animals contact
• 

for 30 days to a year

 
Advantages

 
protect your customers and employees.

www.BioP Services.com

• Fitness Centers
• Karate Studios
• Dance Studios
• 
• 
• Day Care Centers

• Schools
• Restaurants
• Movie Theatres and 

Auditoriums
• Hotels
• Shared Transit Vehicles

• Hospitals/Nursing 
Homes

• Food Processing
• Law Enforcement
• Prisons

The 

For more information, contact Robert Groeninger at Park Avenue Building and Roofing Supplies, LLC.
2120 Atlantic Avenue  |  Brooklyn, NY, 11233  |  718-403-0100  |  bgroeninger@parkavebuilding.com

I N T E R N A T I O N A L

ABESTOS REMOVAL, INC.

ADVERTISEMENT
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People today are more connected than ever, relying 
on the internet for information, entertainment, social 
interaction and business. This has changed the way 
businesses market themselves, giving professionals 
many new tools to connect with current and potential 
clients. Developing an online identity is a multi-faceted 
process that requires the integration of a professional 
website with social networking sites, graphics and 
video to engage current and potential clients.

Creating and Maintaining professional Websites
Creating and maintaining a professional website is one 
of the cornerstones of an effective marketing strategy. 
In some cases, a company’s webpage is its first point 
of contact with potential clients and it is critical for 
content to be current, engaging, and polished. 
Companies that neglect to update their website 
content forego key opportunities to share recently 
completed projects and showcase new developments 
like a new department in the company or positive press 
clippings. Stagnant and outdated content on your 
website can also make it appear that your company 
has lost the cutting edge in your industry.

Keeping the material on your website current extends 
beyond updates on the company. Adding new features 
and crafting a design that is visual and interactive 
are two strategies that can help keep you relevant to 
visitors who look at your website repeatedly. 

Optimizing your website for search engine optimization 
(SEO), is essential for attracting more visitors to your 
page. This can be achieved simply by revising the 
website’s content to ensure that you have included 
common keywords and search terms. However, to 
fully realize the benefits of SEO optimization, you 

may need to edit your website’s code to make it easier 
for major search engines to index. You should also 
promote your website by creating backlinks on your 
social networking pages and other web content. These 
links can increase your page rating, which determines 
where your website will appear in search results. 

integrating social Networks
Utilizing social networking platforms such as 
Facebook, Twitter, Google+ and Pinterest is a key 
factor in developing your online presence. Due to 
features that facilitate sharing and discussion, these 
platforms are the perfect place to distribute photo 
and video content. In doing so, you invite visitors to 
connect with you socially—they can “like” and share 
the content that you post, extending the reach of your 
marketing efforts dramatically. 

Use social networking effectively. The platforms were 
designed for communication and interaction and are 
content-driven. This makes them an ideal place to put 
all of the pictures, videos, press clippings, mentions 
on other websites or anything you want to share that 
you wouldn’t put on your website. If you’re lacking 
content, explore industry publications and materials 
and re-tweet them, “like” them and share them. Not 
only will it help keep you informed about industry 
trends, but may also spark conversations and sharing 
on your social networking profiles that could translate 
into web traffic and new clients. 

Engaging Through Media
If you followed the presidential campaigns this year, 
you may have noticed that social media has played a 
much more important role in swaying voters than in 
previous elections. Social networks and the way they 

integrating your  
Online Presence

By sArAh s. BerMAN, PresiDeNT, The BerMAN GrOuP, iNC.
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are designed have contributed most to this phenomenon, 
allowing people to share short, compelling clips that are 
informative and rich with marketing value. High quality 
pictures and video clips engage people in ways that 
text cannot, allowing them to see what you’ve done 
and how you do it. Further, because of a viral effect in 
online video sharing, it is possible to connect with a lot 
of people very quickly. 

Presidential campaigns are not the only place where 
media photos and video change the tides of public 
opinion. One excellent example of a company using 
media effectively online is the MTA in New York City. 
When they began work on the Manhattan’s East Side 
Access project, the MTA began posting video footage 
of tunnel boring milestones online. These videos were 
then shared and re-shared online, ultimately finding 
their way onto major news outlets and blogs, spurring 
a tremendous amount of positive publicity for the MTA. 

Photo and video materials take on a life of their own 
when used in connection with social networking sites. 
While most videos don’t “go viral,” they add a distinctly 

human element to any page they’re on and have much 
more potential than a wall of text for establishing 
credibility and rapport with people who visit your 
pages. By intelligently integrating multimedia and 
social networking pages into your existing marketing 
framework and company website, you can take your 
brand recognition and promotion to the next level.

About sarah s. Berman, president, The Berman Group, inc.
Sarah S. Berman serves as President of The Berman Group, 
a full-service marketing, public relations and special 
events firm based in New York City.  The firm specializes 
in serving business-to-business clients in the real estate, 
construction and professional services industries. The 
firm’s website can be found at bermangrp.com. 
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Construction Law
 • Contract Drafting and Negotiation
 • Construction Defect Litigation
 • Claims, Litigation, Arbitration  
    and Mediation
     -   Breach of Contract
     -   Extra Work
     -   Wrongful Termination
     -   Performance and Payment Bond
     -   Non-Payment
     -   Defective Work
     -   Mechanic’s Lien
     -   Delay Claims

Business Litigation
 • Commercial General Litigation
 • Alternative Dispute Resolution (ADR)
 • Real Estate Claims and Disputes
 • Fidelity and Surety

Labor & Employment Law on 
Behalf of Management

 • Wage and Hour Litigation and Compliance
 • Collective Bargaining and Negotiations
 • Human Resources Counseling and Training
 • Employment Agreements
 • Risk Management
 • Union Arbitrations and Grievances
 • Whistleblower and Retaliation Claims

KDVG Is A Full-Service Litigation Firm
That Understands Your Business Needs

In today’s business climate, companies face risks on a variety of fronts 
when a dispute arises. Our attorneys are proactive, pragmatic and 
result-oriented. We always act in the best interests of our clients and 
strive to achieve favorable results whether by litigation or through 

settlement whenever alternate resolution is possible.

135 Crossways Park Drive, Suite 201
Woodbury, New York 11797

Tel: 516.681.1100  
Fax: 516.681.1101www.KDVGLAW.com

Jason Lange 
Associate 

Andrew Richards 
Partner,

Chair of KDVG’s  
Construction Practice

Matthew Minero 
Partner

OUR SERVICE MAKES THE CASE
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Call or Print & Fax the Form Below

Registration Form

Subcontractors Trade Association 
1430 Broadway, Suite 1600  •  New York, NY  10018 
Tel:  (212) 398-6220  •  Fax: (212) 398-6224

Name(s):      Company: 
Tel:       Fax: 
Email: 

$65 for Members ($70 at the door)    $75 for Non-Members 
Check Enclosed: $  for    reservations

When:
Wednesday,  
October 24, 2012 
5:30 p.m.

Where:
The Center for Automotive 
Education and Training
15-30 Petracca Place
Whitestone, NY 11357

Wednesday, OCTOBeR 24, 2012
sUBCOnTRaCTORs TRade assOCIaTIOn GeneRaL MeMBeRsHIP MeeTInG  

FeaTURInG a PResenTaTIOn By THe deP & a PaneL dIsCUssIOn On LIaBILITy InsURanCe 

Join the STA for our next General Membership Meeting featuring a 
special presentation by the Department of Environmental Protection. 
Kathryn Mallon, P.e., the Deputy Commissioner for the Bureau of 
Engineering, Design & Construction will lead the discussion which will 
focus on the scope, schedule, budget and delivery of the DEP’s capital 
projects.

 The meeting will also feature a panel discussion on liability insurance 
moderated by david Marino, Regional Executive Vice President of Aon 
Risk Services. The program speakers include Joseph Cellura of Allied 
World Assurance Company Ltd., Jim schwarz of Travelers Insurance 
and anthony Zaza of CV Starr & Co.
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Comprehensive Legal Services for the Construction and 
Real Estate Industries

•	 Construction	Contracts	&	Claims
•	 Litigation,	Mediation	&	Arbitration
•	 Private	&	Government	Projects
•	 Partnering,	Joint	Ventures	&	Closely	

Held	Corporation	and	Limited		
Liability	Companies

•	 Commercial	Real	Estate

•	 Labor	&	Employment	Disputes
•	 Secured	Creditor	Transactions
•	 Wills,	Trusts	&	Estates
•	 Business	Succession	Planning
•	 Intellectual	Property,	Copyright	&	Trademark	

Matters	and	Disputes
•	 Bankruptcy	&	Debtor/Creditor	Rights

One Pennsylvania Plaza
new york, new york  10119-0196

(212) 695-8100, ext. 312
Donald J. Carbone

One	North	Broadway,	Suite	800
White	Plains,	New	York		10601

55	Harristown	Road
Glen	Rock,	New	Jersey		07452

7600	Jericho	Turnpike
Woodbury,	New	York		11797

www.goetzfitz.com

Goetz Fitzpatrick llp
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subcontractors news
1430 Broadway - Suite 1600
New York, NY 10018

T: 212.398.6220
F: 212.398.6224

e-mail: subcontractorstrade@verizon.net
website: www.stanyc.com

Offi cers
Jerry Liss, President
Robert J. Ansbro, 1st Vice President
Robert Weiss,  2nd Vice President
Peter Cafi ero, Treasurer
John A. Finamore, Secretary
Ron Berger, Executive Director
Henry Goldberg, Legal Counsel

active Past Presidents
Greg S. Fricke, Jr.
Alan Nathanson(Honorary)
Lawrence Roman
Arthur Rubinstein
Robert Samela
Gary Segal
Lawrence Weiss
Scott Rives
 

Board of directors
JOSEPH AZARA JR.
C.D.E. Air Conditioning

CHRISTINE BOCCIA
Donaldson Traditional Interiors

MICHAEL D. CHAFETZ
MDC Construction Management, Inc.

DAN J. DEVITA
Penava Mechanical Corp.

JOHN DIERKS
Dierks Heating Company, Inc.

ANDREW DRAZIC
ATJ Electrical

BRENT FLEISHER
Environet Systems

JAMES FLYNN
Independent Temperature Control

PATRICK GALLAGHER
BP Mechanical Corp.

CRAIG GILSTON
Gilston Electrical Contracting

GLORIA KEMPER
Recon Construction Corp

STEPHEN LONDON
Commercial Electrical Contractors

JEFFREY MILAD
Milad Contracting Corporation

RANDY RIFELLI
United Iron, Inc.

GUY VANDE VAARST
Empire System Solutions

new Members
Heffernan insurance Brokers
Victor Fonseca

sHg Planning
Steve Goodman

agovino & asselta, LLP
Peter L. Agovino
Joseph P. Asselta

Upcoming events
general Membership Meeting
Wednesday, October 24, 2012 5:30PM
 
executive Committee Meeting
Thursday, November 1, 2012 8:30AM
 
Board Meeting
Tuesday, November 13, 2012 5:30PM
 
executive Committee Meeting
Thursday, December 6, 2012 8:30AM
 
Board Meeting
Tuesday, December 11, 2012 5:30PM

ADVERTISEMENT

The G&C Building
66 North Village Avenue
Rockville Centre  |  New York 11570
Phone 516.764.2800  |  Fax 516.764.2827
www.goldbergconnolly.com

Contact
Henry L. Goldberg
Managing Partner
hlgoldberg@goldbergconnolly.com

Legal Counsel to the STA

New York’s  
“Go-To” Construction Law Firm
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