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P R E S I D E N T ’ S  M E S S A G E

The STA is proud to have adopted its 2012 legislative program for the upcoming session of the 

New York State Legislature. On the heels of two significant legislative successes during the 2011 

session, STA’s 2012 program consists of a variety of proposals intended to protect the rights of 

construction industry subcontractors and suppliers doing business in New York State.  STA’s 2012 

legislative program will consist of:

• No Damages for Delay • Retainage in Escrow Account

• Limitation on Change Orders • Prohibition of 3rd Party Hold Harmless Requirements

• Release of Retainage • Continue to Work Clauses

Additionally, on November 2, 2011, the STA partnered with the Greater New York Construction 

User Council to host the ConstructionTech Conference.  This event combined our 3rd Annual Tech 

Fair with the Greater New York Construction User Council’s 6th Annual ConstructionTech for an 

industry event for owners and subcontractors. The technology exhibition entitled Subcontractors 

to Owners: Transparency in Action featured the latest innovations in construction technology and 

was a great forum to improve the dialogue between subcontractors and owners. 

We encourage you to stay involved with the STA on any of our committees. If you’re not already  

a member, we also encourage you to join to be able to benefit from all the STA has to offer. 

Sincerely,

W. Scott Rives

President
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the level on which it was created.”
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STA Adopts 2012 
Legislative Program

On October 20th, the STA Legislative Committee 
adopted its legislative program for the 2012 session of 
the New York State Legislature.  On the heels of two 
significant legislative successes during the 2011 session, 
STA’s 2012 program consists of a variety of proposals 
intended to protect the rights of construction industry 
subcontractors and suppliers doing business in New 
York State.  STA’s 2012 legislative program will consist 
of the following:

1 - No Damages for Delay - This legislation would 
impact all public works projects in New York State by 
allowing contractors and subcontractors to recover 
delay damages where such delay is for an unreasonable 
period of time and is the fault or responsibility of the 
public owner.

2 - Retainage in Escrow Account - This legislation would 
require that retainage held on private construction 
projects in NYS (valued at more than $150,000) be 
deposited into an interest-bearing escrow account for 
the benefit of those from whom retainage has been 
held. 

3 - Limitation on Change Orders – This legislation 
would establish a 10% threshold on the amount of 
pending change order or change directive work that 
can be imposed upon a contractor or subcontractor 
without processing same as change orders that can be 
billed and paid.  When the 10% threshold is reached, 
the contractor or subcontractor would not be required 
to perform new extra work under additional pending 
change orders or change directives until the current 
pending change orders/change directives are processed 
as approved, billable change orders.  

4 - Prohibition of 3rd Party Hold Harmless Requirements 
–This legislation would close a long-standing loophole 
in the law by prohibiting hold harmless clauses that 
require a subcontractor to indemnify the contractor or 
owner for damages caused by the negligence of 3rd 
parties.  Subcontractors have no control, contractual 
or otherwise, over other subcontractors or any other 
third party on the jobsite.  Therefore, it is grossly 
unfair for a subcontractor to be required to indemnify 
the contractor and/or the owner for damages caused 
by third parties.  STA has long held the position that 
only a party responsible for its own negligence is fully 
motivated to prevent, to the greatest extent possible, 
damages and loss caused by its negligence, errors or 
omissions.

5 - Release of Retainage – This legislation would require 
state agencies to release retainage held pursuant to 
work performed by a subcontractor no later than 60 
days from the completion and acceptance by the public 
owner of the subcontractor’s work.  The intent of this 
year’s legislation is to get retainage held by the public 
owner into the pockets of subcontractors sooner than is 
currently the case.  Given the current state of the credit 
markets, retainage held on all construction projects has 
become an ever increasing problem for subcontractors.

6 - Continue to Work Clauses – This legislation would 
forbid contract language requiring contractors or 
subcontractors to commence or continue unapproved 
or disputed work.

By ArThur ruBinSTein, ChAir, LegiSLATive CommiTTee, owner And PreSidenT, SkyLine STeeL CorP.

November 2011
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henry L. goLdBerg, mAnAging PArTner, goLdBerg And ConnoLLy And STA LegAL CounSeL

Protecting your  
insurance Protection
Is Your Insurance Program Synched With Your Contract’s Specs?

The typical construction agreement requires specific 
types and amounts of insurance coverage. Your 
subcontract will designate the types of insurance 
required (i.e., general liability, workers’ compensation, 
auto, umbrella/excess, etc.) and the minimum liability 
required.

However, nearly every construction subcontract 
will also include a risk sharing or, more accurately, 
a “risk shifting” provision requiring all of the 
parties downstream from the owner to assume 
the duties to defend and indemnify the upstream 
parties (Owner, GC or CM). This is done in two 
ways. First, the downstream parties must add all 
the upstream parties as “additional insureds” under 
the downstream parties’ policies. Second, the 
downstream subcontractors must also contractually 
bind themselves to protect the upstream parties 
through contractual indemnification clauses. Such 
indemnification provides important protection for 
the upstream parties in the event that insurance 
coverage of any subcontractor is denied for any 
reason.  In such case, the downstream parties are still 
contractually bound to defend and indemnify the 
upstream entities on their own, without the benefit 
of the denied coverage.

Assuring that your insurance program “synchs” with 
these contract requirements is critical. If a claim is 
made under a policy of insurance in New York, it is the 
language of the policy that controls coverage, not the 
language of your subcontract, which only indicates 
what coverage was contemplated and contractually 
required.  This has lead to some very disappointed 

“upstream” parties and some very contractually 
“exposed” downstream (subcontractor) parties.

Upstream parties must not simply accept an ACORD 
form which only attempts to confirm the type 
and amounts of coverage provided.    Conversely, 
downstream parties such as subcontractors and 
suppliers must carefully assure that all required 
insurance is in place to provide the financial backing 
for the costly defense and indemnification they are 
contractually required to provide.

Aside from the type and amount of required insurance, 
two of the most frequently encountered insurance 
coverage problem areas are the specific language 
of the “Additional Insured” and “Other Insurance” 
clauses.  You and your broker or risk manager need to 
make certain that these endorsements confirm with 
your subcontract’s requirements.

“Additional Insured” Clauses
For example, an “Additional Insured” endorsement 
may indicate that coverage is provided to any party 
for whom you are contractually required to provide 
such coverage.  In that instance, you need to assure 
that you have a written contract with the party that 
you intend to add as an additional insured under 
your policy, and that the contract has been executed 
before your work on the project is started.

In contrast, another type of “Additional Insured” 
endorsement may indicate that coverage is only 
provided to specifically named additional insureds.  
In that case, you must make certain that the 

continued on 6
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Join the STA Today 
and enjoy our 
member Benefits

• Support for Contractors

• Legislative Advocacy

• Committee Participation

• STA Committees Include:

•  School Construction Authority 

•  Business Practice Interchange

•  Insurance & Bonding

•  Membership

•  Legislative

•  Public Agencies

•  Green Building

•  Architecture & Engineering

•  Program & Education

•  Business Development

•  Technology

• Networking

• Education

• Access to Our Safety Group provides 
   a 25% advance discount and the last  
   two years a 25% dividend on  
   Worker’s Compensation cost

• 20% off All Purchases at Joseph  
   A. Banks

• Access to Our StayAlert Monthly  
   Lien Report on all the liens filed the  
   previous month in NYC

The Subcontractors Trade Association is committed to improving the economic 
well-being of subcontractors and suppliers of the construction industry in New 
York City, New Jersey, Connecticut, Westchester and Long Island. Acting as a 
united body, the STA provides representation, support and assistance to its 
members. By joining the STA today, your organization can take advantage of 
these benefits:

Becoming a member of the STA will also provide you with our Business Practice Interchange (BPI), a referral service 
exclusive to STA members. BPI is a valued information source to verify contractor or agency performance and business 
practices. BPI is where members exchange information with fellow members regarding payment practices and job 
conduct of general contractors, construction managers, developers, builders or agencies. Prior to signing a contract, 
members contact the STA for information on that particular contractor or agency. We check our BPI listing and give 
the inquiring member the name and telephone number of three to five members listed as having done business with 
that entity. The member seeking the information can then reach out for one-on-one discussion concerning the other 
member’s experience dealing with that contractor or agency.

Talk to the STA about subsidiaries and businesses you own to receive 50% off membership for your other companies. To 
become a member or to refer a colleague, please contact Ron Berger at (212) 398-6220. 
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endorsement specifically names each and every party 
that the contract requires you to include under your 
policy.  This is fraught with the possibility of a serious 
omission being made.

“Other Insurance” Clause
When a project involves multiple parties, each of whom 
is providing their own liability insurance, each policies’ 
“Other Insurance” clause is also often implicated. These 
clauses must be carefully designed to ensure that the 
policies “exhaust” (i.e., provide and use up coverage) 
as the parties intended.

For example, if one insurance policy contains an 
“Other Insurance” clause which states “This policy is 
primary…,” and another policy provides that “This 
policy is excess…,’” there is generally no problem. 
However, if both policies contain the same “Other 
Insurance” clause, New York courts have concluded 
that the terms are mutually exclusive and, therefore, 
ineffective. For example, if two excess/umbrella 
liability policies contain identical “Other Insurance” 
clauses, each of which says “This policy is excess…,” 
then neither policy is excess.  Under New York law the 
clauses are ignored and each policy will suffer first 
exposure and will pay in the first instance on a pro-
rata basis.

G&C COMMENTARY:
Complying with subcontract insurance requirements 
will require more than simply providing an “ACORD” 
form indicating the specified type and amounts of 
insurance are in place.  If you fail to properly include 
“additional insureds” on your policies, or fail to assure 
that “other insurance” responds properly, you may 
face a situation where you have failed to provide the 
insurance coverage required under your contract.

 When a claim by an injured party is received under such 
circumstances, you could be faced with the problem of 
having to “go out of pocket” if your carrier disclaims 
coverage.  This will require you to pay for the defense 
of both the upstream parties who are not receiving 

the anticipated “additional insured status,” as well as 
yourself.  The legal fees in defending the underlying 
construction accident case can be very significant.

In the event of a coverage denial, you may also face 
the added problem of the owner or general contractor 
implementing a “holdback” and stopping all future 
payments under the contract until they receive 
appropriate assurances that in lieu of the insurance 
coverage you have failed to provide, other satisfactory 
arrangements were being made for their (costly) legal 
defense, as well as possible indemnification for the 
damages ultimately awarded and paid to the injured 
plaintiff.

The effort you and your insurance professional spend 
properly implementing a contract-compliant, project-
specific insurance program is time certainly well 
spent.  It is not enough to simply buy the cheapest 
CGL, excess and workers’ compensation policies, or to 
simply keep renewing what you already have in place.  
You need to understand the insurance specifications 
of your subcontracts and assure that the content of 
your various insurance policies are consistent with 
your contractual obligations (beyond mere type and 
amount of insurance).  Paying more careful attention 
to this seemingly routine, but extremely important 
issue can go a long way toward avoiding a disaster 
(and isn’t that the very purpose of insurance), as well 
as “protecting your insurance protection.” 

W. Richard Kroeger, Manager of Goldberg & Connolly’s 
Policyholder Practice Group assisted with the 
preparation of this article.

Protecting your insurance Protection
continued from page 4
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Let’s talk construction, 
expert to expert.
A team of experts dedicated to the construction industry. Partners that deliver 
insights to help fortify working capital and improve profitability. The reputation  
and long-standing relationships to strengthen your banking and surety programs. 
If that’s what you’re looking for in an accounting firm, talk to J.H. Cohn.

Jack Callahan, Co-Director, 
Construction Industry  
Practice, J.H. Cohn Joe Torre 

We  t u r n  e x p e r t i s e  i n t o  r e s u l t s .

Steve Harrison, Co-Director, 
Construction Industry  
Practice, J.H. Cohn

jhcohn.com    877.704.3500 

New York . New Jersey . Connecticut . California
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The Subcontractors Trade Association (The STA) 
was pleased to co-host the 2011 ConstructionTech 
Conference on Wednesday, November 2, 2011 at 
the New York University Kimmel Center & Lubin 
Auditorium in New York City. The event was also 
hosted by the Greater New York Construction User 
Council (GNYCUC) and was a combination of the 
GNYCUC 6th Annual ConstructionTech Conference 
and 3rd Annual STA Tech Fair. 

The technology event entitled, Subcontractors 
to Owners: Transparency in Action, featured the 
latest innovations in construction technology. 
Panels discussed issues relevant to public, private 
and institutional real estate owners, facility 
mangers, corporate and institutional tenants, as 
well as subcontractors and other construction and 
design professionals. More than 200 attendees, 
including people from Norway, Colorado, California 
and Minnesota as well as students from New York 
University and Polytechnic Institute of New York 
University, learned about critical cost-saving, 
efficiency innovations and productivity strategies for 
upcoming projects.  Great networking and food in a 
unique theater setting made it a special event.

The event was moderated by John A. Rapaport, 
Component Assembly Systems, representing the STA 
and John E. Osborn, John E. Osborn, P.C., representing 
the GNYCUC.  The Keynote Address was delivered by 
Lars Christensen, Norway MultiBIM & Building Smart 
Alliance International.

A panel entitled “Facilities Management (FM) for 
Subs—Creating Value for Owners: Data Ready 
Facilities and Asset Management (AM)” offered an 

overview of BIM for Facilities Management (FM) and 
Asset Management (AM) which demonstrated how 
models are created, stored and used to run a building 
through its entire lifecycle.  David Jordani of Jordani 
Consulting Group served as the panel chair.  Speakers 
included Phil DeMottie (EcoDomus PM/EcoDomus) 
and Jim Martin (EDM/Jotne NA).Jotne NA shared 
its EDM server technology, and EcoDomus shared its 
software for Facilities Management.

A panel on “Validations in BIM—Design Intent, 
Means and Methods & 5D Contracting” described 
the dRofus software, an architectural planning 
tool utilized in the beginning of the BIM process. 
Speakers will discuss Statsbygg’s (the GSA of Norway) 
use of dRofus and other software tools to complete 
a hospital project in Norway. Architect Eric Goshow 
described a case study of two college dorms, one 
using prefabrication and BIM and the other without, 
explaining how the process allowed the first college 
to open its dorm a full year earlier than the second. 
Vico Software explained how its 5D contracting tool 
assists contractors in using BIM effectively. Jeffrey A. 
Callow of Thornton Tomasetti served as panel chair. 
Speakers included Marcel Broekmaat (Vico Office/
Vico Software), Eric Goshow (Goshow Architects), 
Rolf Jerving (dRofus/Nosyko), Greg Schleusner (HOK) 
and Ole Kristian Kvarsik (Statsbygg). A big thanks to 
all of our exhibitors for a great day!

The Subcontractors Trade Association 
hosts 2011 ConstructionTech Conference 
with greater new york Construction user 
Council on november 2, 2011

By ron Berger, exeCuTive direCTor, STA



Panelist Ron Aarts of San Francisco making his point

John Rapaport of the STA Tech Committee applauding the Speakers

McGraw-Hill’s Seth Horowitz visiting Langan Engineering’s booth Exhibit table from BIM vendor, Microsol

Verizon attracting interest at their booth

Mark Rosen making a point in networking breakfast

STA Director Ron Berger, near dRofus booth

GNYCUC Counsel, Jack Osborn, Kicking off the Show
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STA Public Agencies  
Committee report

By: JoSePh F. AzArA, Jr., ChAir, PuBLiC AgenCieS CommiTTee And Ceo oF C.d.e. Air CondiTioning Co., inC.

A meeting of the Public Agencies Committee and DEP 
was held at the DEP offices on November 2nd.  First 
Deputy Commissioner, Kathryn Mallon and her staff 
met with the Committee.  The following items were 
discussed:

1) Q.  It is taking six (6) months or more to receive 
substantial completion letters.

A.  Contractors must submit request to the CM for 
Article 16 or 44 acceptance and copy Jim Cahill on 
the correspondence.  CM has 30 days to reply with an 
acceptance or rejection.  The response must include the 
punch list.  This will be finalized in an upcoming SOP 
release.

2) Q.  Final Time Extensions are not being given, if there 
are claims.

A. Ms. Mallon said that this is being worked on with 
their legal department and should be resolved shortly.

3) Q.  Elimination of retention on maintenance items, 
pass through items and bonuses.  This was talked about 
previously.

A. Ms. Mallon said that Retainage Release for pass 
throughs and bonuses were being discussed with their 
legal department and should be resolved shortly.  
Retainage on General Conditions items will be reduced 
by the percentage of accepted work.

4) Q.  What new work is coming out to bid in the 
next year?

A.  Ms. Mallon provided a list of proposed construction 
contracts for the next five (5) years.

5) Q.  What can be done to expedite Award and NTPs?

A.  Ms. Mallon will set up a meeting with the ACCO to 
discuss.

6)  Ms. Mallon offered to arrange a Work Shop with 
E.A.O., if we come up with an Agenda.

A.  Ms. Mallon said CM’s are required by SOP to compile 
Punchlists starting 6-months prior to anticipated 
Substantial Completion.  The SOP site is https://depweb.
info.  When you access the site it will ask for your e-mail 
address.  You will then be sent instructions on how to 
gain access.

In all, the meeting was very productive.

Joe Azara
Chairman

10 STA Subcontractors News
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Comprehensive Legal Services for the Construction and 
Real Estate Industries

•	 Construction	Contracts	&	Claims
•	 Litigation,	Mediation	&	Arbitration
•	 Private	&	Government	Projects
•	 Partnering,	Joint	Ventures	&	Closely	

Held	Corporation	and	Limited		
Liability	Companies

•	 Commercial	Real	Estate

•	 Labor	&	Employment	Disputes
•	 Secured	Creditor	Transactions
•	 Wills,	Trusts	&	Estates
•	 Business	Succession	Planning
•	 Intellectual	Property,	Copyright	&	Trademark	

Matters	and	Disputes
•	 Bankruptcy	&	Debtor/Creditor	Rights

One Pennsylvania Plaza
new york, new york  10119-0196

(212) 695-8100, ext. 312
Donald J. Carbone

One	North	Broadway,	Suite	800
White	Plains,	New	York		10601

55	Harristown	Road
Glen	Rock,	New	Jersey		07452

7600	Jericho	Turnpike
Woodbury,	New	York		11797

www.goetzfitz.com

Goetz Fitzpatrick llp
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STA through our state association The Empire State 
Subcontractors Association (ESSA) has joined a new 
coalition of New York employers to make a major push 
to reform Sections 240/241 of the Labor Law, New 
York’s so-called “Scaffold Act”.  The Scaffold Act places 
a standard of “absolute liability” to provide a safe 
place to work on construction owners and contractors, 
which make them liable for workplace injuries even if 
they are found to be completely absent of negligence.  
This standard applies even if the injured worker was 
drunk, taking drugs or caused his own injury by failing 

to follow his employer’s safety procedures.  Replacing 
the absolute liability standard with a standard based 
on negligence is a reasonable standard for owners and 
contractors to be held to while also protecting the rights 
of employees where owners and/or contractors have 
been negligent.  New York remains the only state in the 
nation where a worker is not held responsible for his 
or her own negligence.  The new Scaffold Law Reform 
Coalition is supporting Assembly Bill 2835, which would 
give property owners and contractors the chance to 
defend themselves in court when an injury occurs.

STA through eSSA Joins  
Coalition to repeal  
Scaffold Act
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Construction, Real Estate & Labor Law  
• Public/Private Bids and Contracts  • Claims  • Surety Law  • Mechanic’s Liens   

• Environmental Law  • Commercial Litigation  • Real Estate Development   
• Offering Plans  • Labor Law  • OSHA Violations  • Arbitration  • Mediation

Tri State Lien, Inc. 

11 Martine Avenue, White Plains, New York 10606

Phone:  (877) 543-6488  •  Fax:  (914) 686-4493  •  www.tristatelien.com

NEW YORK  •  NEW JERSEY  •  CONNECTICUT 

Providing lien filing and
bond claim notices for construction projects

throughout the tri-state region

Goudy Old Style

LIEN, INC.

TRI
STATE

C O L L E C T I O N  S E R V I C E S

www.tristatelien.com

11 Martine Avenue, 15th Floor, White Plains, New York 10606  •  Phone: (914) 428-2100  •  Fax: (914) 428-2172  •  www.wbgllp.com

Goudy Old Style

A T T O R N E Y S  A T  L A W

A T T O R N E Y S  A T  L A W

GREENBLATT, LLP

WELBY,
BRADY & 

W B
G&



Family of gilbert rivera names the newest 
Pavilion of the maimonides hospital Cancer 
Center in his memory

Erminia Rivera, along with her family and The Gilbert 
Rivera Charitable Foundation, formally named the 
newest pavilion of the Maimonides Cancer Center in 
memory of her late husband on Wednesday, November 
16, 2011 at 4pm.  The special dedication ceremony took 
place at 745 64th Street, Brooklyn, New York.

Ms. Rivera, who is a Trustee of Maimonides Medical 
Center, was joined by family and friends at this special 
celebration in the stunning new Gilbert Rivera Pavilion. 
The $8.9 million medical facility boasts eco-friendly 
construction in a spa-like setting of nearly 20,000 square 
feet on two levels. The Gilbert Rivera Pavilion will 
primarily provide cancer services to women, including: 

gynecologic oncology, colorectal surgery, and medical 
and surgical breast services.

The Gilbert Rivera Charitable Foundation was 
established to continue the legacy of charitable giving 
that Mr. Rivera began as a leader in business and in his 
community. The foundation, established by his family, 
focused on areas of importance to Mr. Rivera and the 
causes that he was committed to during his life such 
as children, education, community, and health. The 
goal of the foundation is to bring people together to 
better be able to make a difference and have a positive 
influence on the community.

14 STA Subcontractors News
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PARK AVENUE BUILDING 
& ROOFING SUPPLIES

Offers Comprehensive Beta Max Hoisting Solutions

Beta Max Hoists offer a variety of accessories 
and have flexible mounting options for 
scaffolding and I-Beam attachment. All systems 
meet or exceed ANSI and OSHA specifications.  

Beta Max products replace conventional  
ropes and pulleys. Units are low maintenance, 
easy to care for and simple to operate using a 
pendant control.

Hoists are equipped with:

• Upper limit switches that stop the hoist 
when a load reaches the top

• Overload-sensing devices that protect  
the motor from damage

• Non-rotating cables to help prevent  
loads from spinning while lifting and  
lowering objects

For Information, Please Contact Park Avenue Building & Roofing Supplies, LLC
2120 Atlantic Ave, Brooklyn, NY 11233  |  718.403.0100  |  www.parkavebuilding.com 
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STA works in Partnership with AgC  
to improve School Construction  
Authority Change order Process

The Subcontractors Trade Association is pleased to 
announce that the organization is working closely 
with the Association of General Contractors (AGC) to 
find solutions to the recent issues experienced with 
the New York City School Construction Authority’s 
payment and change order processes.

The two organizations are working closely with 
Lorraine Grillo and George Toma to find solutions 
for contractors and the organizations are making 
headway in resolving these issues.
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COMPLETE TRUST, TOTAL CONFIDENCE
WE’VE GOT YOU

William Haas
CEO, 

USI Construction
Practice Group

Benedict J. Tockarshewsky
Senior Vice President,

USI Construction
Practice Group

Dominick J. Scotto
President,

USI Construction
Practice Group of LI

Joseph A. Santospirito
Senior Vice President,

USI Construction
Practice Group of LI

USI Construction Practice Group Market Leaders

In Surety Bonding And Insurance

555 Pleasantville Road  •  Briarcliff Manor, NY 10510  •  125 Froehlich Farm Boulevard  •  Woodbury, NY 11797  •  www.usi.biz

*Photo showcases the Nets That Work Co. Horizontal
  Protection System
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Putting The Pieces Of

Building And Business   

Together

Beyond Protection. Partnership.

When it comes to creating new contacts and
connections, we create the perfect fit. From
enhancing market relationships and creating
alternative risk financing to forming joint
ventures and acquisition opportunities, our
team of experts can put it all together for you.

David W. Marino
Regional Executive Vice President

david.marino@aon.com
516.396.4422 | www.aon.com

ADVERTISEMENT
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Exclusively for STA members

Call (855) 348-8400 
Ask for Gary Wirth or Andrew Richards

FREE Consultations 
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Professional networking sites can be powerful tools 
for any company looking to expand and effectively 
connect with their audience.  The true appeal of sites 
like LinkedIn, Facebook and Twitter is the extended 
network of professional contacts one can connect 
with instantly.  These sites help users discover new 
connections, opportunities, and information based on 
their personal and professional backgrounds, creating a 
potential gold mine for marketing possibilities.

LinkedIn: Thousands of People Right on your Desktop
LinkedIn offers professional profiles that read like 
resumes.  With 30 million users worldwide, the site’s 
strong business professional audience is growing.   
Before creating your LinkedIn profile, think about 
what you would like to accomplish using this site, like 
obtaining new clients or launching a new product.  
The information you provide in your profile should 
be aligned with your goals – if you are offering your 
contracting services, be sure to include relevant 
experience and contact details. 

LinkedIn can search for possible connections for you 
based on your current and past work experience.  
Invite people you know personally and professionally, 
but only those you trust.  These connections will lend 
to your own reputation so be sure to choose wisely.  
While maintaining your profile and communications on 
LinkedIn will take time, the result will be a rich network 
of professionals and potential clients you can source for 
many years to come.     

Facebook
Since its inception, Facebook has gone from a college 
photo-sharing site to a growing business- networking 
platform for promotion, advertising and multimedia 
interaction. Facebook easily allows each user to connect 
with clients, maintain steady communication, create 

and host events, integrate with existing marketing and 
maintain a professional image.  However, keeping your 
audience engaged is the key.

Creating a profile for yourself or your business establishes 
your identity, allowing you to develop relationships 
with fellow users and position your business. Facebook 
Pages are designed for businesses, brands, companies 
and products – enabling you to create an authentic 
and public presence on Facebook. You can encourage 
users to become fans of your page and share pictures, 
videos, discussions and news. Unlike Facebook profiles, 
corporate pages are visible to everyone and are 
generally better for long-term relationships with your 
fans, readers or customers.

Twitter
Twitter is a unique networking platform that connects 
professionals with over one million users all over the world.  
Twitter allows you to stay connected with your colleagues 
through the exchange of quick, frequent answers to one 
simple question: What are you doing? With Twitter, you 
can stay connected to your network, but also set quiet 
times on the platform so you’re not interrupted. 

Twitter, LinkedIn and Facebook are all valuable business 
networking tools. Join the STA’s LinkedIn group or 
follow its Facebook page today. 

About Sarah S. Berman, President, The Berman Group, Inc.
Sarah S. Berman serves as President of The Berman 
Group, a full-service marketing, public relations and 
special events firm based in New York City.  The firm 
specializes in serving business-to-business clients 
in the real estate, construction and professional 
services industries. The firm’s website can be found at 
bermangrp.com.
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Board of Directors: 
JoSePh AzArA
C.D.e. Air Conditioning Co.

MIChAeL D. ChAfetz
MDC Construction Mgt., Inc.

PAtrICk GALLAGher 
BP Mechanical

DAn DeVItA 
Penava Mechanical Corp.

John DIerkS 
Dierks heating Company, Inc.

John A. fInAMore 
Jordan Panel Systems

Brent fLeISher 
environet Systems, LLC

CrAIG GILSton 
Gilston electrical Contracting

AnDreW DrAzInC 
AtJ electrical

StePhen GIAnottI 
Arcadia electrical

StePhen LonDon 
Commercial electrical Contractors, Inc.

MItCh MerDInGer 
C.D.e. Air Conditioning

rAqueL nunez 
nunez electric, Inc.

John rAPAPort 
Component Assembly Systems, Inc.

rAnDY rIfeLLI 
united Iron, Inc.
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new York, nY 10018
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website: www.stanyc.com

Officers
W. Scott rives, President
Jerry Liss, 1st Vice President
robert Ansbro, 2nd Vice President
robert Weiss, treasurer
Peter Cafiero, Secretary
ron Berger, executive Director
henry Goldberg, Legal Counsel

Upcoming Events
Executive Committee Meeting
thursday December 1, 2011 1:30PM

Board of Directors Meeting
tuesday December 6, 2011 5:30PM

Active Past Presidents
robert Samela 
Arthur rubinstein 
Lawrence roman 
Larry Weiss 
Gregory S. fricke, Jr.  
Alan nathanson (honorary) 
ronald S. Berger 
Gary Segal
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New Members:
Yariv Kafri
ziggurat
60 north Prospect Avenue
Lynbrook, nY 11563
telephone: 212-729-5799
fax: 212-729-3074

Paul A. Campione, Jr.
P.A.C. Plumbing, htg. & A/C
545 Port richmond Avenue
Staten Island, nY 10302
telephone: 718-720-4980
fax: 718-720-6256


